FINANCE FORECASTING
1. D; 
Increasing copayment obvious decrease the number of visits per year.
80,000= 100%
What about 25% expected decrease?
(80000*25)/100
=20,000 decrease 
2. D; sales forecasting is affected by a number of factors that are categorized under:
· General Business conditions
· Conditions within industry
· Internal Factors of the Enterprise
· Factors affecting export trade
· Factors relating to the competition

3. D; the naïve forecast is a method used to predict next or future production/outcome based on previous production value. Therefore, naïve forecasting is last period’s value.
4. B; 
According to naive method sales or any data of the last period forecast is considered as the next period forecast. Here last period sales = 85, thus the naïve forecast for next period is 85 as well

Hence the correct answer is (b) 85
5. C;
2-period MA forecast for the next period = (89+85)/2
2-period MA forecast for the next period = 87
So, 2-period MA forecast for the next period is 87. It is for the seventh week.
6. B*	
7. B;
Q total quantity of patients = 10,000,000
P cost of vaccine/patient = 100
So Total Cost TC = 100*10,000,000 = $1,000,000,000
No of case avoided = 14000000-11000000 = 3,000,000
So Cost per case avoided = TC/no. of case avoided = 1,000,000,000/3,000,000 = $333
8. C;	
Life expectancy is increased for persons affected from 78 to 79 years. Hence, the difference of 1 year the life expectancy is increased of 6500 persons. Thus the total number of years gained is 6500.  
9. A
10. C*
[bookmark: _GoBack]11. C;
If rate discounted 6% then,
Present value of the difference in 2 year income is 12.61
12. C; blob:https://web.whatsapp.com/f7f3d035-78ce-4f78-94f4-896fda5f2fde




